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[ wifl be using e same tex1s indicated in the onginal coursz outime. Both texts will
be used extensively, you need o Biry them and do the asdigred reading

Quirzes A0%
Jan 10 «Feb 5 -Feh |4
Mar 12 -Mar 21 -Ape 3
- Best 5 of & wall cown
= Quzstions will be mosily mulieple chaice, reverse defimmnons,
anad fill enh the Blank
« Clesed book

One af - A
- Major Selling Praject {Apr 9)
- Sales Rale Flay (Feb 19-21) and PR Project { Apr 9}
- Take Home Finals - Sales { Feh 21 and PR {Apr &)

Participation, effort. and anitode 10
* The primary measure for shis wil] be class attendancs
and puncruality

Jan 27,19 31 Prospecting Qualifving Chapter 7
PreAppronchy Approach  Chaprec 2

Febe3 5,7 Sabes Presentanons Chaper 9
Mewodinting Ressoance Chapter |4

Fab [0 12,14 Closine the Saie Chapter 11
Folkow wp and Servicny Choprer 12

Feb [7,102] Famuby D
Sales Winp Lip
Ral: PlaveTake Homea
-Course schedule for the second half of the couree wall be farthcoming

Late sssignments, IF ACCEPTED. will be penalizad 15% per dav Al assrimeents are dee u clnss
on the dies dare




